O0Js1ikoBa KapTKa aucepTaii

I. 3arasibHi BimOMOCTI

Jep>kaBHHH 00J1iKOBHI HOMep: 0411U001374
Oco006J1uBi TO3HAYKH: BinKpura

JaTa peectpauii: 16-02-2011

Craryc: 3axumeHa

PexBi3utu Hakasy MOH / Haka3y 3aKjazy:

I1. BizomocrTi nipo 3700yBaya

Baacue IlpizBume Im'a Ilo-6aTbKOBI:
1. leitneka OneHa €BreHiBHa

2. Deyneka Olena Yevgenivna

KBasmigikamis:

InenTudikarop ORCID ID: He 3acrocosyerbcs
Bup, pucepranii: kanguzaar Hayk
AcnipaHTypa/JIOKTOpPaHTypa: Tak

IIIn¢dp HaykoBOi cneniaabHOCTI: 08.00.04

Ha3Ba HayKoBOIi CIeniaJIbHOCTI: EKoHOMiKa Ta yIpaBJIiHHA MANPUEMCTBAMY (32 BUIAMU EKOHOMIYHOI

LisITIBHOCTI)

T'asmy3sp / ranysi 3HaHB. He 3aCTOCOBY€ETbCS

OcBiTHBO-HayKOBa IIporpama 3i creniaJbHOCTI: He 3acTocoByeTbcs

Jdara 3axucTy: 27-01-2011

CnenianpHICTB 32 OCBiTOI0: 050107

Micue p060TI/l 3a06yBaqa: TepHomninbcbKa (pisis IPUBATHOTO BULOTO HABYAJIbHOTO 3aKjany "€BpONeNChKUM

yHiBepcureT"

Kopg 3a €IPIIOY: 24366800

Micue3Haxoa KeHHs: 46000, m. TepHominb, Bys. C. Banaepu, 83-a

dopma ByracHoCTI:

Cdepa yIIpaBJIiHHﬂ: MiHicTepcTBO OCBiTH 1 HayKU YKpaiHu

InenTudikarop ROR: He zacrocosyerscs



I11. BimomMocTi mpo opranizariiio, e Big0OyBcsl 3aXHCT
Iudp cnenianizoBaHoi BY€HOI pagH (pa30Boi Cleliai30BaHOi BYEHOI pazu): [l 44.877.01

TloBHe HaiMeHYBaHHSI IOPHUAHUYHOI OCOOH: Buimii HaBYasbHUIA 3aKIaz YKOOICHiKY "TI0TaBChKUiA

yHiBepCUTET EKOHOMIKU i TOprisi"

Kopg 3a €IPIIOY: 01597997

Micqesﬂaxon)KeHHﬂ: ByJ1. KoBasng, 3, M. [lontasa, [TonTaBcbkuil p-H., [lonTaBcbka 06:1., 36014, Ykpaina
dopma BaacHOCTI:

Cdepa ynpasiriHHS: Ykooncrinka

InenTugikarop ROR: He zacrocosyerscs

IV. BizomocTi nipo nmiznpueMcTBO, yCTaHOBY, OpraHisalliio, B sIKii 0yJ10

BUKOHaHO JHUCEPTALil0

ITloBHe HaiMEeHYBaHHSI IOPHUAUYHOI 0COOH: TepHONiNbCHKA (islisi IPUBATHOTO BUILOTO HABYAILHOTO

3aKsany "€BpONeENChbKUM yHiBepcuTeT"

Kopg 3a €IPIIOY: 24366800

Micuesnaxo,ereHHﬂ: 46000, m. Tepnormins, Bys. C. bannepu, 83-a
dopma BaacHOCTI:

Cdepa ynpaBiriHHS: MiHicTepCTBO OCBITH | HayKy YKpaiHu

ImenTudikarop ROR: He zacrocoyerbcs

V. BimomocTi npo gucepraniio

Moga guceprariii:

Koau TemaTuyHHUX pyoOpHK: 71.31.75

Tema guceprauii:

1. DopMyBaHHS MapKeTUHIOBOI CTpaTerii pO3BUTKY PO3IPiGHOr0 MEPEXXeBOTo MifIIPUEMCTBA
2. Forming of development marketing strategy of retail chain enterprise

Pedepar:

1. O6'eKT: npouec (popMyBaHHSI MAPKETUHTOBUX CTPATEriil PO3APiOHMX MEPEKEBUX MigIIPUEMCTB. MeTa:

OOI'PYHTYBaHHSI KOHLENITYaJbHUX 3acajl i po3poOKa MPaKTUYHUX PEKOMEH ALl o0 (GOPMYBaHHSI MaPKETUHIOBUX

cTpaTeriil pO3BUTKY PO3IPiOHMX MepeskeBUX MifIIPUeEMCTB. MeToau: NiaJleKTUYHUIL, TEOPETUYHE y3arajbHeHHS i

MOPiBHSIHHS, imeHTU]iKallisl TEHOeH11il, CUCTeMHUM, abCTPaKTHO-JIOTIYHUI, eKCIIEpPTHA OIjiHKa, [IepCOHAabHE

ONMUTYBaHHS, KOHTEHT-aHaJli3, KOHKypPEHTHA PO3BiJlKa. 3allpONIOHOBAHO: BIIEpIIE: I00YA0BAHO MOLEb CTBOPEHHS i

PO3BUTKY PO3IpiOHOr0 MepeskeBOro MiAnpreMCTBa i3 BUCBITIEHHSM il OCHOBHUX ifieil, IPUHLIUIIIB Ta BUMOT 10
ycninHoi peasnisaltiii, sika Bifo6pa’kae 3B's130K CTPATEriYHOTO 107151 MAPKETUHIOBUX CTPATEeTill pO3BUTKY i

BiITIOBIIHUX CTPYKTYP PO3OPiOHMX MEPEKEBUX MiTIIPUEMCTB; YL,OCKOHAJIEHO: BUSHAUYEHHS PO3/PiOGHOr0

MEPEKEBOTO MiANPUEMCTBA SIK CKJIaLHOI IPOCTOPOBOI CUCTEMMU; TPAKTYBAHHS MAaPKETUHIOBOI CTpATETii pO3BUTKY

PO3IpibHOr0 MEpekeBOro MiIIPpUeMCTBA, 110 ITOJAHO 3 II03ULill CTPaTeriyHoro piBHSI yIPaBJliHHS; TEOPETUYHE



niarpyHTs: GOpMYBaHHS IBOX BEKTOPIB IPYU BU3HAYEHHI LijIell Ta 3aBJaHb MAaPKETUHIOBOI CTPATETil PO3BUTKY
PO3IpibHOr0 MEpeskeBOro MilIPUEMCTBA; CyTHICHI II0JIOXKEHHS MapKETHHI'y B3aEMOBITHOCHH 3 OOI'PYHTYBaHHSIM
JOLibHOCTI POPMYyBaHHS 623U JIOSILHUX KJIIEHTIB; HA0YJIO MMOAJIBIIOTO PO3BUTKY: TEOPETUYHE OOI PYHTYBaHHS
(opmMyBaHHs cTafii KOHCOMimauii po3npiOHOro puHKY B YKpaiHi Ha OCHOBi BCTAHOBJIEHHSI OCHOBHUX XapaKT€PUCTHUK
LIbOTO PUHKY Ha KOXKHil1 cTaflii pO3BUTKY, a TAKOXK OKPECJIEHHS HAIPSIMiB PO3BUTKY TOProBeJILHOTO 6i3HeCy Ha
MIKpOPIBHI; MifXif, 10 BU3BHAYEHHSI [1IepeyMOB I100YI0BY MapKETUHIOBUX CTpaTeriil pO3BUTKY P03 pibHNX
MiJIIPYEMCTB Ha OCHOBI BUSIBJIEHOI TEHIEHLIiI IEPEOPiIEHTYBAaHHS CIIOXKMBALILKMX 04iKYBaHb Ha 3a0IIAIKEHHS |
CKOPOYEHHS BUTPAT, a TAKOX IOPIBHAJILHOTO aHAJII3y IBOX MOJEJIEN KYIIiBEJIbHOI IOBENIHKY YKPAIHCBKUX
CIIOKMBAYiB; TPAKTYBAHHSI [10JI0KEHb MEHEIKMEHTY TOBaPHUX KaTeropiil Ha OCHOBi yTOUHEHHS IIOHSTIHOTO
arapary, pOpMyBaHHS KOHLIENTYyabHOI CX€MU iIHTErPOBAHOIO YIIPaBJIiHHS aCOPTUMEHTOM TOBapiB Ta CTBOPEHHS
BEPTHKAJIBHO IHTETPOBAaHOI KOMAH[IY 3 YIIPABJIiHHS KaTeropismu ToBapiB. Cdpepa BUKOPUCTAHHS: MiAIIPUEMCTBA
TOPTiBJIL.

2. Object: process of forming of marketing strategies of retail chain enterprises. Purpose: grounding of conceptual
principles and developing of practical recommendations to forming of marketing strategies of retail chain
enterprises. Methods: dialectic, theoretical generalization and comparison, tendencies identification, systematic,
abstract logical, expert evaluation, personal interview, content analysis, competitor investigation. It is offered: first:
the model of creation and developing of retail chain enterprises is formulated with identification of its main ideas,
principles and requirements to successful realization, which finds out the connection of strategic field of
development marketing strategies with appropriate retail chain enterprises; it is improved: terms of retail chain
enterprise as a complicated space system; identification of development marketing strategy in wide understanding
from strategic management angle; theoretical grounding of two vectors of forming of aims and tasks of
development marketing strategy of retail chain enterprises; principles of marketing interrelations with proving the
necessity of database creation of loyal customers; gathered subsequent development: theoretical grounding of
consolidation stage of retail market in Ukraine on the basis of trait research of the market on each stage of
development as well as ways of development of retail business on micro level; approach of identification of
development marketing strategy of retail chain enterprise on the bases of researched trend of customer
expectation reorientation towards decreasing expenses and also comparative analysis of two models of consumer
behavior of Ukrainians; identification and clarification of terms of category management, forming of the
conceptual scheme of integrated management of product mix and creation of the vertical integrated team in
context of category management.Sphere of the use: trade enterprises.

Jep>kaBHHH peecTpaniliHuii Homep JiP:

IIpiopuTeTHHH HANIPSIM PO3BHTKY HayKH i TEXHIKH!
CrpareriyHuii npiopUTEeTHHH HaNIPSIM iHHOBaLiHHOI JisJIbHOCTI:
ITizcyMKH BOCTiI>KEeHHS:

Iy6sikarii:

HaykoBa (HayKOBO-TE€XHiYHa) IPOAYKILis:
ConiasiIbHO-€KOHOMIYHA CIPSIMOBAHICTh:

OxopoHHi gokymeHTH Ha OIIIB:

BnpoBaa>KeHHS pe3yJIbTaTiB AHCEpPTaIii:

3B's130K 3 HAYKOBUMH T€MaMH.



VI. BizoMocTi mpo HayKOBOT0 KEPiBHUKA /KEePiBHHUKIB (KOHCYJIbTAaHTA)

BaacHe IlpizBume Im's I10o-6aThKOBI:
1. Yerenko OsiekcaHnp AHIpiioBAY

2. Ustenko O.A.

KBasigikanis: k.e.n., 08.00.04
InenTudikarop ORCID ID: He 3acrocosyetncs
JoparkoBa iHdpopmamnist:

IloBHe HaiMEeHYBaHHS IOPHIHYHOI 0COOH:
Kopg 3a €1PIIOY:

Micue3Haxoa KeHHSI:

dopma By1acHoCTI:

Cdepa ynpasiiHHS:

InenTudikarop ROR: He zacrocosyerscs

VII. BizomocTi npo odiniliHuX OIIOHEHTIB Ta pEl€H3€HTIiB
OdiniitHi onoHEHTH
BiacHe IIpizBuie Im'sa I1o-6aTbKOBI:

1. JaniHOBCBHKMM FOpiil AHATOJINOBUY

2. HaitnoBcbkuM FOpiit AHATOIINOBIY

KBasigikanis: n.e.n., 08.00.04
InenTudikarop ORCID ID: He 3acrocosyetses
HoparkoBa indopmamnist:

IloBHe HaliIMeHYBaHHS OPUAUYHOI 0COOH:
Kop 3a €IPIIOY:

Micue3HaxoaKeHHS:

dopma BaacHoOCTI:

Cdepa ynpasiiHHS:

Imentudikarop ROR: He zacrocosyerbcs

BaacHe IlpizBume Im's I10o-6aTbKOBI:
1. CapkicsH JleB ['puroposuy

2. Capkicsn JleB ['puroposuy

KBasigikanis: k.e.n., 08.00.04

InenTudikarop ORCID ID: He 3acrocosyetbcs



JoparkoBa iHdpopmamnist:

IloBHEe HaHMEHYBaHHS IOPHIHYHOI 0COOH:
Kop 3a €IPIIOY:

Micue3Haxoa KeHHS:

dopma ByTacHOCTI:

Cdepa ynpassriHHS:

InenTudikarop ROR: He zacrocosyerscs

Penensentu

VIII. 3aKkJII04Hi BiZmoMOCTi

BsiacHe IIpi3Buie Im'sa ITo-6aTbKOBI Porosa M.€.
rOJIOBH pajgu

BaacHe IlpizBume Im'st Ilo-6aTbKOBI Poroza M.€.

TOJIOBYIOYOTO Ha 3acCiiaHHi

BignoBigasbHUMH 3a HiATOTOBKY

00JIiKOBUX JOKYMEHTIB

Peectpartop

KepiBHuk Bigginy YKpIHTEI, mpo €
BiZIIIOBiZaJIbBHUM 32 peeCcTpallilo HayKOBOi IOpuenko T.A.

OisSIIBHOCTI




