O0Js1ikoBa KapTKa aucepTaii

I. 3arasibHi BimOMOCTI

Jep>kaBHHH 00J1iKOBHI HOMep: 0408U001613
Oco006J1uBi TO3HAYKH: BinKpura

JaTa peecrtpamnii: 16-04-2008

Craryc: 3axumeHa

PexBi3utu Hakasy MOH / Haka3y 3aKjazy:

I1. BizomocrTi nipo 3700yBaya

Baacue IlpizBume Im'a Ilo-6aTbKOBI:
1. Inma Onexkcangp OsnekciioBnd

2. Dyma Oleksandr Oleksiyovych

KBasmigikamis:

InenTudikarop ORCID ID: He 3acrocosyerbcs
Bup, pucepranii: kanguzaar Hayk
AcnipaHTypa/JIOKTOpPaHTypa: Tak

IIIn¢dp HaykoBOi cneniaabHOCTI: 08.00.04

Ha3Ba HayKoBOIi CIeniaJIbHOCTI: EKoHOMiKa Ta yIpaBJIiHHA MANPUEMCTBAMY (32 BUIAMU EKOHOMIYHOI

LisITIBHOCTI)

T'asmy3sp / ranysi 3HaHB. He 3aCTOCOBY€ETbCS

OcBiTHBO-HayKOBa IIporpama 3i creniaJbHOCTI: He 3acTocoByeTbcs

Jdara 3axHcTy: 25-03-2008

CnenianpHICTB 32 OCBiTOIO: 8108

Micue p060TI/l 3a06yBaqa: Jep>kaBHUY BUIIMI HaBYaJIbHUM 3aKiaf, "KuiBCbKUI HAL[iOHAJNIBHUY €KOHOMIYHUN

yHiBepcuTeT iMmeHi Baguma I'etpMana"

Kopg 3a €IPIIOY: 02070884

Micue3HaxoayKeHHs: 03680, m.Kuis, np.ITlepemory, 54 /1

dopma ByracHoCTI:

Cdepa yIIpaBJIiHHﬂ: MiHicTepcTBO OCBiTH 1 HayKU YKpaiHu

InenTudikarop ROR: He zacrocosyerscs



I11. BimomMocTi mpo opranizariiio, e Big0OyBcsl 3aXHCT

Iudp cnenianizoBaHoi BYEHOI pagH (Pa30Boi CIeliaJai30BaHOi BYEHOI paju). [126.006.03
IloBHe HaliMeHYBaHHSI IOPHUAHUYHOI OCOOH:

Kop 3a €IPIIOY:

Micue3HaxoaKeHHS:

dopma ByracHoCTI:

Cdepa ynpasiriHHS:

InenTudikarop ROR: He zacrocosyerscs

IV. BimomocTi Ipo niznpueMcTBO, YCTaHOBY, OpraHi3alliio, B sIKi# 0yJ10

BHKOHAHO JHCEPTaIlilo

IIoBHe HaﬁMeHyBaHHﬂ lOpI/I,ZLH‘IHO'l' 0COO0MH: Jlep>kaBHUI BUILIUI HAaBYAJIbHUM 3aKiaf "KuiBCbKUM

HalliOHaJIbHUI €KOHOMIYHMI YHiBepCcUTET iMeHi Baguma 'etbmaHa"
Kog, 3a €IPTIOY: 02070884

Micue3Haxoa KeHHs: 03680, m.Kuis, np.[lepemoru, 54 /1
dopma By1acHoCTI:

Cdepa praBJIiHHﬂ: MiHicTepcTBO OCBiTH 1 HayKU YKpaiHu

InenTudikarop ROR: He zacrocosyerscs

V. BimomocTi npo guceprauiio

Mosga guceprarii:

Koau TemaTHYHHUX PYOPHK: 06.73.55

Tema gucepranii:

1. MapkeTuHT y GOpMYBaHHI CTOCYHKIB 6aHKY 3 KIlieHTaMU

2. Marketing in the development of bank-customer relationships

Pedepar:

1. TIponec 3acToCcyBaHHSI MapKETUHTY Y 6aHKIBCbKOMY CEKTOPi €EKOHOMIKY YKpaiHu. Po3po6iieHHs Ta NOranbieHHs
TE€OPETUKO-METOIUYHMX i IPUKIIAJHUX 3aCafi PO3BUTKY KOHLIENIii MApKETUHTY Ha OCHOBI CTOCYHKIB y
OaHKiBCbKOMY ceKTopi Ykpainu. JlocimkeHHs KOHLMNLii MAapKeTUHTY Ha OCHOBI CTOCYHKIB y 6aHKiBCbKOMY CEKTOPi
YKpaiHu 30i/ICHIOBAJIOCS i3 3aCTOCYBAHHSM 3arajibHUX i CIlelia/IbHUX METO/IiB HAyKOBOTO Mi3HAHHS: TEOPETUYHOTO
y3arajJibHeHHS, TabNIUYHUMN, rpadidyHUI, MATPUYHUI, EKCIIEPTHUH, CIIOCTEPEXKEHHS, EKOHOMIKO-MaTeMaTU4YHe
IporpamyBaHHs. Po3po61eHo: Miaxing o onTuMisalii CTpyKTypU KJIi€HTCBKOi 6a31. METOAMKY OLIiHKM €(PEKTUBHOCTI
3aCTOCYBAaHHS MAapKETHHTY Ha OCHOBI CTOCYHKIB Y 6aHKiBCbKMX yCTaHOBAX, KPUTEPIi OAiNy KIIi€HTiB 6aHKY 3a
O3HaKaMmu "Mipa B3aeMoJii" Ta "IpubyTKOBIiCTh". BripoBapykeHO: METOAUYHMI MiAXiA 70 BU3HAUEHHS KIIIEHTIB 6aHKY,
3 SKMMHU HEOOXiJIHO 6yIyBaTy AOBrOTPUBAJI CTOCYHKH, CUCTEMA OLiHKU €(PEKTUBHOCTI 3aCTOCYBAaHHS MAapPKETUHTY
Ha OCHOBIi CTOCYHKIB, EKOHOMIKO-MaTeMaTUYHA MOJIEJIb ONITUMI3allil CTPYKTYpU KilieHTCbKOi 6a3u. Chepa

BUKOPUMCTAHHS: KOMEPLiiiHi 6aHKY YKpaiHu, HABYAJIbHUHN MTPOIIEC.



2. The process of implementation of marketing in the banking sector of the economy of Ukraine. The development
and extension of theoretical, methodical and applied principles of the development of relationship marketing in
the banking sector of the economy of Ukraine. The relationship marketing in the banking sector of Ukraine
research was carried out with the usage of general and special methods of scientific cognition: theoretical
generalization, tabular, graphical, matrix, examining, observation and econometrics. An approach for the
optimization of the structure of the client base, an estimation method of the efficiency of application of marketing
on the basis of relations in banks and criteria for the division of bank clients according to such criteria as
"profitability" and "level of relationship” have been offered. A methodical approach for the determination of key-
clients of the bank, a system of estimation of the efficiency of marketing on the basis of relations and an
econometrics model of the optimization of the client base structure have been adopted in practice. Sphere of
usage: commercial banks of Ukraine, educational process.

Jep>kaBHHHM peecTpaniiiHuii Homep JiP:

IIpiopuTeTHHH HANIPpSIM PO3BHTKY HayKH i TEXHIKH!
CrpareriyHuii npiopUTEeTHHH HaNIPSIM iIHHOBALLiHHOI Ais1JIbHOCTI:
ITizcyMKH BOCTiI>KEeHHS:

Iy6sikaii:

HaykoBa (HayKOBO-TE€XHiYHa) IPOAYKILis:
ConiasiIbHO-€KOHOMIYHA CIPSIMOBAaHICTh:

OxopoHHi gokymeHTH Ha OIIIB:

BrnpoBaa>KeHHS pe3yJIbTaTiB AHCEpPTaILii:

3B's130K 3 HAYKOBUMH T€MaMH.

VI. BizomocCTi Ipo HayKOBOr0 KepiBHHKA /KEPiBHUKIB (KOHCYJIbTaHTA)

Baacwue IlpizBume Im'a Ilo-6aTbKOBI:
1. Boituak AnaToziii BononumupoBuy

2. Voichak Anatoliy Volodymyrovych

KBasigikanis: n.e.n., 08.00.04
Imentudikarop ORCID ID: He zacrocosyerbcs
JoparkoBa iHdpopmamist:

TloBHe HaliMEeHYBaHHS IOPHIHYHOI 0COOH:
Kopg 3a €IPIIOY:

Micue3Haxoa KeHHS:

dopma ByracHOCTI:

Cdepa ynpasiriHHS:

InenTudikarop ROR: He zacrocosyerscs



VII. BigomocTi npo odinilfiHuX ONOHEHTIB Ta PELeH3€HTIB

OdiniiiHi OIOHEeHTH
Bsacue IlpizBuuie Im's I1o-6aThKOBI:

1. Oknanpep Muxainio AHaTOJINOBUY

2. Oxyangep Muxanio AHaTosIinoBUY

KBasigikanis: n.e.n., 08.00.04
InenTudikarop ORCID ID: He 3acrocosyetscs
JoparkoBa inpopmamnist:

IloBHe HaliMeHYBaHHSI IOPHUAHUYHOI OCOOH:
Kop 3a €IPIIOY:

Micue3HaxoaKeHHS:

dopma BaacHOCTI:

Cdepa ynpasiiHHS:

ImenTudikarop ROR: He zacrocoyerbcs

Baacue IlpizBume Im'a Ilo-6aTbKOBI:

1. Hikitin Anppii BanepiiioBrny

2. Hikitin AHzipiii BasepiioBud

KBasmigikanis: k.e.n., 08.00.08
InenTudikarop ORCID ID: He 3acrocosyerbcs
JopaTrkoBa iHdpopmamist:

IloBHe HaliMEeHYBaHHS IOPHIHYHOI 0COOH:
Kopg 3a €1PIIOY:

Micue3HaxoaKeHHs:

dopma ByracHoCTI:

Cdepa ynpassriHHS:

InenTudikarop ROR: He zacrocosyerscs

PeuenseHTu

VIII. 3akr04Hi BimoMocTi
BiiacHe IIpi3Buine Im'sa ITo-6aTbKOBI

TrOJIOBH pajgu

BiiacHe IIpi3Buie Im'sa ITo-6aTbKOBi

rOJIOBYIOYOTO Ha 3aCiflaHHi

[TaBneHko AHarosniit PegopoBuy

[MaBnenko Anaroniit ®egoposuy



BigmoBigasbHUH 32 MiATOTOBKY

00JIIKOBHX JOKYMEHTIB

PeecTpaTop

KepiBHuKk Bigginy YKpIHTEI, mpo €
BiZIIOBiZaJIbHUM 3a pEeECTpallil0 HayKOBOi IOpuenko T.A.

OisIIBHOCTI




