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2. Marketing Sales Policy of Innovatively Active Industrial Enterprises

Pedepar:

1. Y puceprauii HaBejeHO TEOPEeTHUYHE y3araJbHEeHHS 1 3alIPOIIOHOBAHO HOBE PO3B’sI3aHHS HAYKOBOI ITpobjieMu
PO3BUTKY TEOPETUKO-METOJI0JIOTIYHUX 3aca, i METOAUYHOro 3abe3neyeHHs1 GOpMyBaHHs Ta peasizallii
MapKETUHIOBOI 30yTOBOI MOJIITUKY iHHOBALITHO aKTUBHUX ITPOMMCJIOBUX MiANPUEMCTB. 34ilICHEHO CTPYKTYPHU3aLlilo
MiIXOMIB 10 BUBHAYEHHS CYTHOCTI iIHHOBALIil; BUSIBJIEHO OCHOBHI TPEHIU B PO3BUTKY iHHOBALiMHOI [isSlJIbHOCTI B
Ykpaini 3a 2014-2018 pp.; Bu3Ha4eHO crneundiky, OCHOBHI IPUHLIMIIU Ta JIOTiKO-CTPYKTYPHY cXeMy (popMyBaHHs 1
peastizallii MapKeTUHroBOi 30yTOBOI MOJIITUKY iHHOBALIIHO aKTUBHUX IPOMUCJIOBUX MiJIIPUEMCTB; YAOCKOHAJIEHO
METOM0JI0TiI0 OOI'PYHTYBaHHS (PaKTOPIB BIJIMBY Ha iX 30yTOBUII [TOTEHIiasl; BUSIBIEHO 3aKOHOMIPHOCTI 3aJ1€3KHOCTi
eeKTUBHOCTI 10T0 BUKOPUCTAHHS Bifi HUKJIIYHOCTI PO3BUTKY €KOHOMIKU Ta peHTabeIbHOCTI IPOJaxiB
iHHOBaLiliHOI MPOAYKLii; OGI'PYHTOBAHO leTEPMiHAHTU 3POCTaHHS ii PiBHSI; Y OCKOHAJIEHO METOOJIOTiUHE
HiArpyHTS onTUMi3alii mkepesn ¢piHaHCyBaHHS iHHOBALli# Ta CTPYKTYPH BUTPAT HA MAPKETHHT i 30yT IPOMHCJIOBUX
HiANPUEMCTB, BU3HAY€HHs €(PEKTUBHOCTI peastisalii iHHOBALiHUX MTPOEKTIB Ta KOHKYPEHTHOI 03Nl iHHOBALIITHO

aKTUBHUX [IPOMUCJIOBUX MiIIPUEMCTB YKpaiHy, BUOOPY HUMU CTpaTerii peasizalii MapKeTHHIOBOi 30yTOBOI



NosiTuKY, GOPMyBaHHS PerioHasbHOI 30yTOBOI Mepexi, BUSHAYEHHS ONTUMAaJIbHUX MEX MiCTKOCTI pUHKY
iHHOBaNiMHOI NIPOAYKIIii Ta LIEHTPIB aKTMBi3allil BIUIMBY Ha LINX PUHKAX.

2. The thesis is aimed to develop theoretical basis methodology and methodical support for forming and realization
of the marketing sales policy of innovatively active industrial enterprises of Ukraine. Marketing sales policy of
innovatively active industrial enterprises should be simultaneously based on traditional principles of marketing,
sales policy, innovation, as well as specific principles among that principles market potentiality, limited rationality,
extended cyclicality, advance and parity adjustments were substantiated. Design and implementation of marketing
sales policy were proposed to conduct by conforming the determinants of the current level of innovatively active
industrial enterprises sales potential and opportunities for its expanding, network and structure innovative
production distribution channels transformation, optimization of marketing and sales costs, stage of enterprise
and products life cycles, market competitive relations and enterprise competitive position and sales profile,
prospects of cooperation with other companies. Dependence of innovatively active industrial enterprises’ sales
potential from the influence of internal managerial, productive and commercial parameters was assessed by logit-
regression model of the sales volume binary indicator response on the changes in the levels of staff qualification,
technological readiness of the enterprise to innovative updates, concentration and loyalty of customer base,
product line innovation and cost-effectiveness of sales. The hypothesis about dependence of innovatively active
enterprises’ sales potential utilization efficiency from the cycle of innovative production sales profitability and
economic cycle was substantiated and empirically confirmed. Trend-cycles models of time series developed in the
thesis allow revealing the duration of GDP cycle for Ukraine, individual cycles of sales profitability for innovatively
active industrial enterprises in engineering and time lags of reaction of sales potential efficiency on marketing
sales policy measures implementation. The methodology and methodical instruments of the optimization of
sources of innovations financing structure was improved in the thesis. The offered approach is based on nonlinear
econometric modeling taking into account existing limitations of potentially available volumes of different financial
sources evaluated by the system of one-factor and multiple linear and non-linear equations of financial resources
volumes dependency from different economic factors. The new methodology of optimizing the costs on
implementing marketing sales policy of innovatively active industrial enterprises was performed in the thesis. In
order to evaluate the effectiveness of innovative projects implementation by Ukrainian companies in the thesis
combination of an additive model of estimating a set of efficiency parameters and a trinomial model of cost
formation was proposed. In the thesis it is substantiated, that identification the competitive position of
innovatively active industrial enterprises in the sale of innovative production have to be carried out by determining
the integral indicator of competition and its spectral analysis; evaluation the structure of marketing sales policy
channels and definition of the competitive position of enterprises in each of the innovation policy sales channels.
This made it possible to identify the strengths and weaknesses of the innovatively active enterprises in engineering
industry, as well as to form strategic directions for the intensification of the marketing sales policy tools in terms
of price, market and financial channels of its implementation. In the thesis methodology for determining the
optimal capacity limits of the innovatively active enterprises in engineering industry market of Ukraine was
offered. Market capacity should be defined as a ratio of the sales (lower limit) and market potential (upper limit),
which maximizes the efficiency of the engineering market, which was realized by the use of regression analysis,
Harrington function and game theory. The strategy of marketing sales policy of the innovatively active industrial
enterprises should be chosen on the basis of an analysis of the position of the enterprise in a three-dimensional
matrix, the coordinates of which are generalized indicators of market capacity, the profile of innovative products,
the level of competitiveness of the innovatively active industrial enterprise in the innovative production sales
market. Methodical principles of grouping of innovatively active, innovatively inactive industrial enterprises of
Ukraine and industrial enterprises implementing organizational and marketing innovations were deepened on the

basis of k-means cluster analysis, construction of tree dendrograms and two-way joining procedure.
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