O0Js1ikoBa KapTKa aucepTaii

I. 3arasibHi BimOMOCTI

Jep>kaBHHH 00J1iKOBHI HOMep: 0415U001172
Oco006J1uBi TO3HAYKH: BinKpura

JaTa peectpamuii: 29-01-2015

Craryc: 3axumeHa

PexBi3utu Hakasy MOH / Haka3y 3aKjazy:

I1. BizomocrTi nipo 3700yBaya

Baacue IlpizBume Im'a Ilo-6aTbKOBI:
1. Tumenko Okcana OJeriBHa

2. Tyshchenko Oksana

KBasmigikamis:

InenTudikarop ORCID ID: He 3acrocosyerbcs
Bup, pucepranii: kanguzaar Hayk
AcnipaHTypa/JIOKTOpPaHTypa: Tak

IIIn¢dp HaykoBOi cneniaabHOCTI: 08.00.04

Ha3Ba HayKoBOIi CIeniaJIbHOCTI: EKoHOMiKa Ta yIpaBJIiHHA MANPUEMCTBAMY (32 BUIAMU EKOHOMIYHOI

LisITIBHOCTI)

T'asmy3sp / ranysi 3HaHB. He 3aCTOCOBY€ETbCS

OcBiTHBO-HayKOBa IIporpama 3i creniaJbHOCTI: He 3acTocoByeTbcs

Jara 3axHcCTy: 16-12-2014

CnenianpHIiCTB 32 OCBiTOIO: 8.030503.01

Micue po6otu 3a06yBaqa: XapKiBCbKUN [Iep>KaBHUI YHIBEPCUTET Xap4yyBaHHS Ta TOPTiBIIi

Kopg 3a €IPIIOY: 01566330

Micue3HaxoO KeHHS: 61051, m. Xapkis, By/1. Kioukiscbka, 333

dopma ByracHOCTI:

Cdepa ynpaBiriHHS: MiHicTepcTBO OCBiTH i HayKu YKpaiHu

InenTudgikarop ROR: He zacrocosyerscs



I11. BimomMocTi mpo opranizariiio, e Big0OyBcsl 3aXHCT

Iudp cnenianizoBaHOi BYEHOI pagH (pa30Boi CleNiai30BaHOi BY€HOI pagH): K 64.088.02
IloBHe HaliMeHYBaHHSI IOPHUAHUYHOI OCOOH:

Kop 3a €IPIIOY:

Micue3HaxoaKeHHS:

dopma ByracHoCTI:

Cdepa ynpasiriHHS:

InenTudikarop ROR: He zacrocosyerscs

IV. BimomocTi Ipo niznpueMcTBO, YCTaHOBY, OpraHi3alliio, B sIKi# 0yJ10
BHKOHAHO JHCEPTaIlilo

IloBHEe HaliMEeHYBaHHS IOPUAHYHOL 0COOH: XapKiBCbKUii ep)KaBHUIA YHIBEPCUTET XapyyBaHHs Ta TOPTIBJIi
Kopg 3a €IPIIOY: 01566330

Micue3Haxoa KeHHS: 61051, m. Xapkis, By/1. Kioukiscbka, 333

dopma ByracHOCTI:

Cdepa yIIpaBJIiHHﬂ: MiHicTepcTBO OCBiTH i HayKU YKpaiHu

InenTudikarop ROR: He zacrocosyerscs

V. BizomocTi npo gucepraniio
MoBga guceprariii:
Koau TemMaTHYHHX PYyOPHK: 06.71.15

Tema gucepranii:
1. DopMyBaHHS CUCTEMU COLia/IbBHOTO MAapPKETUHTY HiIIIPUEMCTB pPO3[piOHOI TOPriBIi

2. Formation of system of social marketing retailers

Pedepar:

1. O6'exT - pouec GOpMyBaHHS CUCTEMH COLiaJIbHOTO MapKeTHHTIY MiTIIPUEMCTB. MeTa - PO3BUTOK TEOPETUYHUX
I10JI0KEHb,[IPAKTUYHUX pEKOMEH ALl 010 GOPMYBaHHS CUCTEMU COLiaIbHOTO MaPKETUHTY MiATIPUEMCTB
Po31pibHOI TOPriBi. MeTOIM AOCIIIPKEHHS - 3aTaJIbHOHAYKOBi; KOHTEHT-aHali3; KeMC-TeXHOJIOTis; PO3PaXyHKOBO-
aHaJIITUYHUI; METO, IPOTHO3YBaHHS. Pe3ynbTaTy: MeTOIUYHi 3acaziy OLiHKY [TOKa3HUKIB €(DEeKTUBHOCTI
BIIPOBAJI)KEHHS 3aXO0JiB CUCTEMHU COLiaJIbLHOTO MAPKETUHTY; NiarHOCTUYHUI iHCTPYMEHTAapii METOOUYHOTO
3abe3ne4yeHHs (POPMyBaHHS CUCTEMH COLiaJIbHOTO MapKETHUHTY; HAyKOBO-METONUYHU Mi[IXif] 1O BUBHAUEHHS PiBHS
CIIpUIIMaHoi coliasbHOI BiATIOBiAAIbHOCTI; ONTUMI3aLIIHUI MigXiz, 1040 MOJEIIOBAHHS I 6araToOpiBHEBOTO
IIPOTHO3YBAHHS IIOBEiHKM CUCTEMHU COLiaJIbBHOTO MAPKETHHTY Ha MifnpremMcTBax po3npioHoi Toprisni. Haykosa
HOBHM3HA: BIlepllle OOrpyHTOBAaHO HAyKOBO-MEeTOAUYHMI MiAXiA 10 BU3HAYEHHS PiBHS CIPUIMAaHOI COLliaIbHOI
BiITIOBiJaJIbHOCTI; YA,OCKOHAJIEHO ITOHATIMHNN anapar; METOAWYHI MigX0o4u Ta iHCTpyMeHTapiil GOpMyBaHHS
CHUCTEMH COLIiaJIbHOTO MapKETUHTY; OO PYHTOBAaHO HayKOBO-METOINUYHNI MiJXif, 70 BUSHAYEHHS PiBHS CIIPUIIMaHOI

couianbHOI BinnosiganbHOCTI CTYIiHb BIIPOBAPKEHHS - Y BUPOOHULITBO Ta HaByaabHU npouec. Chepa



BMKOPHMCTAHHS - PO37ApibHA TOPTiBIIA.

2. Object - the formation of social marketing companies. The goal - the development of theoretical positions and
practical recommendations on the formation of social marketing retailers. Methods - general; content analysis;
case-technology; settlement and analytical; forecasting method. Results methodological principles estimation
performance implementation of social marketing; diagnostic tools provide methods of forming social marketing;
scientific and methodical approach to determine the level of perceived social responsibility; optimization approach
to modeling and predicting the behavior of multi-level social marketing in the retail industry. Scientific novelty:
first substantiated scientific methodical approach to determine the level of perceived social responsibility;
improved conceptual apparatus; methodological approaches and tools formation of social marketing; scientific-
methodical approach to determine the level of perceived social responsibility The degree of implementation - in
production and the learning process. Scope - Retail.

Jep>kaBHH#M peecTpauiiiHuii Homep [IiP:

IIpiopuTeTHHI HaNIpSIM PO3BUTKY HayKH i TEXHIKH:
CrpareriyHu# NpiopHTETHUI HAIIPSIM iHHOBaLiHHOI AiSJILHOCTI:
IlizcyMKu gOCIiAKEHHS:

ITy6ostikamii:

HaykoBa (HayKOBO-TE€XHiYHa) IPOAYKILisi:
ConiasiIbHO-€KOHOMIYHA CIIPSIMOBaHICTh:

OxopoHHi gokymeHTH Ha OIIIB:

BnpoBaakeHHS pe3yJIbTaTiB AHCepTalii:

3B'SI30K 3 HAYKOBHMH TEMaMH:

VI. BizomocCTi Ipo HayKOBOr0 KEPiBHHKA /KEPiBHHUKIB (KOHCYJIbTaHTA)

BiacHe IlpizBuie Im'sa ITo-6aTbKOBI:
1. Itans TerssHa BanepiiBHa

2. Shtal' Tetyana Valeriyivna

KBasidikanis: n.e.n., 08.00.04
InenTudikarop ORCID ID: He 3acrocosyetses
JopaTrkoBa indpopmanis:

IloBHe HaliMeHYyBaHHSI IOPHUAHUYHOI OCOOH:
Kopg, 3a €IPITIOY:

Micue3HaxoaKeHHS:

dopma BaacHOCTI:

Cdepa ynpasiiHHS:

ImenTudikarop ROR: He zacrocoyerbcs



VII. BigomocTi npo odinilfiHuX ONOHEHTIB Ta PELeH3€HTIB

OdiniiiHi OIOHEeHTH
Bsacue IlpizBuuie Im's I1o-6aThKOBI:

1. MartBiiB M.4.
2. MartsiiB M.4.

KBasigikanis: n.e.n., 08.00.04
InenTudikarop ORCID ID: He 3acrocosyetscs
JoparkoBa inpopmamnist:

IloBHe HaliMeHYBaHHSI IOPHUAHUYHOI OCOOH:
Kop 3a €IPIIOY:

Micue3HaxoaKeHHS:

dopma BaacHOCTI:

Cdepa ynpasiiHHS:

ImenTudikarop ROR: He zacrocoyerbcs

Baacue IlpizBume Im'a Ilo-6aTbKOBI:
1. Manosuuko C.B.

2. Manosuuko C.B.

KBasmigikanis: k.e.n., 08.00.04
InenTudikarop ORCID ID: He 3acrocosyerbcs
JopaTrkoBa iHdpopmamist:

IloBHe HaliMEeHYBaHHS IOPHIHYHOI 0COOH:
Kopg 3a €1PIIOY:

Micue3HaxoAKeHHSI:

dopma ByracHoCTI:

Cdepa ynpassriHHS:

InenTudikarop ROR: He zacrocosyerscs

PeuenseHTu

VIII. 3akr04Hi BimoMocTi
BiiacHe IIpi3Buine Im'sa ITo-6aTbKOBI

TrOJIOBH pajgu

BiiacHe IIpi3Buie Im'sa ITo-6aTbKOBi

rOJIOBYIOYOTO Ha 3aCiflaHHi

[Tiyyrina Terana CepriiBHa

[Tiyyrina Terana CepriiBHa



BigmoBigasbHUH 32 MiATOTOBKY

00JIIKOBHX JOKYMEHTIB

PeecTpaTop

KepiBHuKk Bigginy YKpIHTEI, mpo €
BiZIIOBiZaJIbHUM 3a pEeECTpallil0 HayKOBOi IOpuenko T.A.

OisIIBHOCTI




