O0Js1ikoBa KapTKa aucepTaii

I. 3arasibHi BimOMOCTI

Jep>kaBHHH 00J1iKOBHI HOMeP: 0418U000470
Oco006J1uBi TO3HAYKH: BinKpura

JaTa peectpauii: 03-07-2018

Craryc: 3axumeHa

PexBi3utu Hakasy MOH / Haka3y 3aKjazy:

I1. BizomocrTi nipo 3700yBaya

Baacue IlpizBume Im'a Ilo-6aTbKOBI:
1. lTanmoBasoBa Enina IMununiBHa

2. Shapovalova Elina Pilipivna

KBasmigikamis:

InenTudikarop ORCID ID: He 3acrocosyerbcs
Bup, pucepranii: kanguzaar Hayk
AcnipaHTypa/JIOKTOpPaHTypa: Tak

IIIn¢dp HaykoBOi cneniaabHOCTI: 08.00.04

Ha3Ba HayKoBOIi CIeniaJIbHOCTI: EKoHOMiKa Ta yIpaBJIiHHA MANPUEMCTBAMY (32 BUIAMU EKOHOMIYHOI

LisITIBHOCTI)

T'asmy3sp / ranysi 3HaHB. He 3aCTOCOBY€ETbCS

OcBiTHBO-HayKOBa IIporpama 3i creniaJbHOCTI: He 3acTocoByeTbcs

Jdara 3axucTy: 30-05-2018

CnenianpHIiCTB 32 OCBiTOIO: 8.050103

Micue p060TI/l 3a06yBaqa: TOB 30BHiMHbOTOProBesbHOI GipMu "ApHika"

Kopg 3a €IPIIOY: 20362685

Micuesnaxo;pKeHHﬂ: ByJI. SIpocnasa Mynporo, 72, M. Kpamaropcek, 84301

dopma ByracHOCTI:
Cdepa ynpasiriHHS:

InenTudgikarop ROR: He zacrocosyerscs



I11. BimomMocTi mpo opranizariiio, e Big0OyBcsl 3aXHCT

Iudp cnenianizoBaHoi BYEHOI pagH (Pa30Boi CIeliaJai30BaHOi BYEHOI paju). [126.006.03
IloBHe HaliMeHYBaHHSI IOPHUAHUYHOI OCOOH:

Kop 3a €IPIIOY:

Micue3HaxoaKeHHS:

dopma ByracHoCTI:

Cdepa ynpasiriHHS:

InenTudikarop ROR: He zacrocosyerscs

IV. BimomocTi Ipo niznpueMcTBO, YCTaHOBY, OpraHi3alliio, B sIKi# 0yJ10

BHKOHAHO JHCEPTaIlilo

IIoBHe HaﬁMeHyBaHHﬂ lOpI/I,ZLH‘IHO'l' 0COOM: JIBH3 "KuiBCchbKMii HAlliOHATBHUI €KOHOMIYHUI YHiBEPCUTET

iMeHi Banuma I'erbmaHa"

Kopg, 3a €IPIIOY: 02070884

Micue3HaxoaKeHHS: np.Ilepemoru, 54 /1, M. Kuis, 03057
dopma By1acHoCTI:

Cdepa praBJIiHHﬂ: MiHicTepcTBO OCBiTH 1 HayKU YKpaiHu

InenTudikarop ROR: He zacrocosyerscs

V. BimomocTi npo guceprauiio
Mosga guceprarii:
Koau TemaTuyHHUX PYyOpHK: 06.81, 06.81

Tema gucepranii:
1. DopMyBaHHS MapTHEPCHKUX BiTHOCHH 3i CIIOXKMBAYaMU Ha 3aCa/1aX €eTUYHOTO MapKeTHHTY

2. Forming of partnership relations with consumers on the basis of ethics marketing

Pedepar:

1. PoboTa npucBsueHa BUPIIIEHHIO aKTyaJbHOIO HAYKOBO-TIPAKTUYHOI'O 3aBIaHHSI 3 NIOIVIUOJIEHHS TeOPETUYHUX
3acaz, ¢opMyBaHHS NAaPTHEPChKUX BiITHOCHH 3i CIOXXMBAaYaMU Ha 3acajjaX €TUYHOrO MAPKETUHTY. PeTpoCleKTUBHUMN
aHaJli3 eBOJIOLii MAPKETHHIY BiTHOCHH [03BOJIUB YTOYHUTU KaTEropiaJbHUM arapar Ta 3alpoIllOHyBaTU iepapxiio
OCHOBHUX IIOHSITh MapKeTHHIY iHIMBiyaJIbHUX IAPTHEPCHKUX BiTHOCKUH 3i CIIO>KHBayeM. Po3pobyieHo
KOHLIENTyaJIbHi 3aCaiu BUKOPUCTAaHHS iIHCTPYMEHTIB €TUYHOI'O MAPKETUHTY B NpoLeci pOpMyBaHHS IaPTHEPCHKUX
BiHOCVH 3i cnio>kuBayaMu. [IpoBeieHO KOMILJIEKCHE OLiHIOBaHHS CTaHy PUHKY OaHKiBCBKUX IIOCJIVT, K 00'€KTa
MapKeTHHTOBOI IisisibHOCTI. JloBeLleHO, 110 BiZHOBJIEHHS AOBIpY HaceJIeHHSs! 10 OaHKiBCbKUX YCTAHOB, MOXKJIVBE
TiJIbKY 32 YMOBY CUCTEMHOI'O BUKOPUCTAHHS MAPKETMHIOBUX iHCTPYMEHTIB,€TUMHOTO CTaBJIEHHS 10 CIIOKMABAYiB i
BMKOPHMCTaHHSI Cy4aCHUX TEXHOJIOTiM MyJIbTUKaHaIbHOI B3aemoii. OGIpyHTOBAHO NOLiIbHICTh BUKOPUCTAHHSIB
SIKOCTi O3HaK CErMEHTYBAaHHSI CIIOXKMBAYiB HAaBUYKHY iX BOJIOJ[iHHS CyYaCHMMU TEXHIYHMMU 3ac06aMu i

Pi3HOMaHITHUMU MOGIIBHUMU NIPUCTPOSIMU, @ TAKOXK BiK Ta PiBEHb OXOiB, OCKIJIbKM BOHU OUKTYIOTh Pi3Hi Mogeri



NOBEJiHKY i MOXJIMBI KOH]Iryparii KaHaliB ZOCTYNy 10 6aHKIBCbKUX IOCJIYT. 3alIPOIIOHOBAHO €KOHOMIKO-
MaTeMaTU4HYy MOJieJib, KA I03BOJIsSE€ ONTUMI3YBaTH KaHAJIM B3a€MOJ] BiITIOBIIHO [0 BU3HAYEHOT0 IIPOodiio
cermeHTa. Po3pobiieHo kinacudikallilo pu3uKiB eTHYHOTO MapKETUHTY, 1110 BUHUKAIOTh B IIPOLIEC] B3aeMOJi KIlieHTiB
i3 6aHKIBCbKOIO YCTAaHOBOIO Ta AJITOPUTMIIPOLIECY YIIPABJIiHHS MYJIbTUKaHAIbHOIO B3aEMO/I€IO 31 CIIOXKMBAaYaMU Ha

3acazlax €TUYHOTO MApKETHUHTY.
2. The work is devoted to solving the actual scientific and practical task of deepening the theoretical foundations
of forming partnerships with consumers on the principles of ethical marketing. Retrospective analysis of the
evolution of marketing relations has allowed to clarify the categorical apparatus and offer a hierarchy of the basic
concepts of marketing of individual partnerships with the consumer. The conceptual bases of use of tools of
ethical marketing in the process of formation of partnerships with consumers have been developed. The complex
assessment of the state of the banking services market as an object of marketing activities was conducted. It is
proved that the restoration of public confidence in banking institutions is possible only under the conditions of
systematic using of marketing tools, ethical attitude to consumers and the use of modern technologies of multi-
channel interaction. The expediency of using segmentation of consumers as features, their skills for
implementation of modern technical means and various mobile devices, as well as age and income level, as they
dictate different models of behavior and possible configurations of channels of access to banking services were
substantiated. The economic-mathematical model, which allows to optimize the channels of interaction
corresponding to the segment's profile has been proposed. The classification of ethical marketing risks that arise
during the process of interaction of customer with a banking institution, and the algorithm of process control of
multi-channel interaction management with consumers on the principles of ethical marketing has been developed.
Jep>kaBHHH peecTpaniliHuil Homep [iP:

IIpiopuTeTHHI HaNIpSIM PO3BUTKY HayKH i TEXHIKH:

CrpareriyHui NpiopUTETHUI HAIIPSIM iHHOBaLilHOI AiJIbBHOCTI:

ITizcyMKH BOCTiI>KEeHHS:

Iy6sikaii:

HaykoBa (HayKOBO-TE€XHiYHa) IPOAYKILis:
ConiasiIbHO-€KOHOMIYHA CIIPSIMOBAHICTh:

OxoponHi goKymeHTH Ha OIIIB:

BrnpoBaa>keHHs pe3yJIbTaTiB AHcepTalii:

3B'A130K 3 HAYKOBHMH TEMaMH:

VI. BizoMmocCTi Ipo HayKOBOr0 KePiBHHKA /KEPiBHUKIB (KOHCYJIbTaHTA)

Baacue IlpizBume Im'a Ilo-6aTbKOBI:
1. PemeTHikoBa [puHa JleoHiniBHa

2. Reshetnikova Iryna Leonidivna
KBasigikanis: n.e.n., 08.00.04
InenTudikarop ORCID ID: He sacrocosyerncs

JoparkoBa iHdpopmamnist:



TloBHe HaliMeHYBaHHS IOPHIHNYHOI 0COOH:
Kopg 3a €IPIIOY:

Micue3Haxoa KeHHS:

dopma ByracHOCTI:

Cdepa ynpasiriHHS:

InenTudikarop ROR: He zacrocosyerscs

Baacue IlpizBuuie Im's I1o-6aThbKOBI:
1. PemeTHikoBa IpuHa JleoHiniBHa

2. Reshetnikova Iryna Leonidivna

KBasigikanis: n.e.n., 08.00.04
InenTudikarop ORCID ID: He 3acrocosyetscs
JopaTrkoBa indpopmamnist:

IloBHe HaliMeHYBaHHSI IOPHUAHUYHOI OCOOH:
Kop 3a €IPIIOY:

Micue3Haxoa KeHHS:

dopma BaacHOCTI:

Cdepa ynpasiiHHS:

ImenTudikarop ROR: He zacrocosyerbcs

VII. BizomocTi npo odinifiHHX ONIOHEHTIB Ta PELeH3€HTiB
OdiuiiiHi OIOHEHTH
Baacwue IlpizBumie Im's Ilo-6aTbKOBI:

1. JIntoByeHko Ipuna JIbBiBHA

2. JIutoBueHko Ipuna JIbBiBHa

KBasigikanis: n.e.u., 08.00.04
ImenTudikarop ORCID ID: He zactocoyerbes
JonaTkoBa iHdopmalist:

TloBHe HaliMeHYBaHHS IOPHIHNYHOI 0COOH:
Kopg 3a €IPIIOY:

Micue3Haxoa KeHHS:

dopma ByracHOCTI:

Cdepa ynpasiriHHS:

InenTudikarop ROR: He zacrocosyerscs



Baacwue IlpizBumie Im's Ilo-6aTbKOBI:
1. JIntoByeHko Ipuna JIbBiBHA

2. JIutoBueHko Ipuna JIbBiBHa

KBasmigikamis: g.e.u., 08.00.04
Imentudikarop ORCID ID: He zacrocoyerbcs
JoparkoBa iHdopmamist:

TloBHe HaliMeHYBaHHS IOPHIHYHOI 0COOH:
Kopg 3a €IPIIOY:

Micue3Haxoa KeHHS:

dopma ByTacHOCTI:

Cdepa ynpasiriHHS:

InenTudikarop ROR: He zacrocosyerscs

BiacHe IIpi3Buie Im'sa ITo-6aTbKOBI:
1. KonecHuk Makcum BitaniioBuy

2. KonecHuk Makcum BitasniiioBuy

KBasmigikamis: k.e.n., 08.00.04
InenTudikarop ORCID ID: He 3acrocosyetses
JopaTrkoBa inHpopmanist:

TloBHe HaliMeHYBaHHSI IOPHUAHUYHOI OCOOH:
Kopg, 3a €IPITIOY:

Micue3HaxoaKeHHS:

dopma BaacHOCTI:

Cdepa ynpasiriHHS:

ImentTudikarop ROR: He zacrocoyerbcs

Baacue IlpizBume Im'a Ilo-6aTbKOBI:
1. Konecuuk Makcum BitanifioBuu

2. KosmecHuk MakcuM BitaniiioBuy

KBasmigikanis: k.e.n., 08.00.04
InenTudikarop ORCID ID: He 3acrocosyerscs
JoparkoBa iHdpopmamnist:

IloBHe HaiMEeHYBaHHS IOPHIHYHOI 0COOH:
Kopg 3a €IPIIOY:

Micue3Haxoo KeHHS:



dopma By1acHoCTI:
Cdepa ynpasiiHHS:

InenTudikarop ROR: He zacrocosyerscs

PeuenseHTu

VIII. 3aKkJII04Hi BiZoMOCTi
BiiacHe IIpi3Buine Im'sa ITo-6aTbKOBI
TOJIOBH paju

BsiacHe IIpizBuie Im'sa ITo-6aTbKOBI
rOJIOBYIOYOTO Ha 3acCifiaHHi
BigmoBigasbHUH 32 MiATOTOBKY

00JIIKOBHX JOKYMEHTIB

PeecTpartop

KepiBHuKk Bigginy YKpIHTEI, mpo €
BiZIIIOBiZaJIbHUM 32 peECTpallil0o HAyKOBOi

OisIIBHOCTI

KosioT AHarostiit MuxanaoBuy

Koot AHaTostiit MuxanioBuy

Opuenko T.A.



